
Your First Thousand 

 

Lesson One Checklist 
Create Your Product 

Step 1: Find a Quality Product to Sell 

For your first project, I recommend buying rights a product that’s ready to 

go, right out of the box and requires the least amount of work. 

Ebooks are easy to sell as a low-priced product. But videos, audios, and 

software have a higher perceived value. 

You want a product that either solves a specific problem for your customer 

or improves what they’re already doing. That allows you to target your 

audience more effectively because you can speak directly to that person in 

your sales copy. 

For example, if you want to sell a Plugin that adds an opt-in form to 

WordPress, then your target audience would be people who already have a 

blog and want to build a list. 

Here are some great places to find products to sell: 

 Warrior Forum 

 All Private Label Content 

 Resellers Club Monthly 

 Nicheology 

 Infogoround 

 

http://www.warriorforum.com/warrior-special-offers-forum/
http://master-resale-rights.com/private-label-rights
http://www.enterprisemembers.com/
http://derrickvandyke.com/recommends/nicheology
http://derrickvandyke.com/recommends/infogoround


Step 2: Find Back-End Products to Promote 

Your goal is to get affiliates to send you traffic so you can generate buyer 

leads and send them to existing marketing funnels. So if you can’t find 

high-converting back-end products to promote, then you may want to 

choose a different product. 

Here are a few places to find quality products to promote: 

 ClickBank Marketplace  

 Master-Resale-Rights.com Affiliate Program 

 Lee McIntyre’s Get More Momentum 

 Armand Morin’s Generator Software 

 Marlon Sander’s Get Your Profits 

Step 3: Create Your Hook 

Your hook is a claim that only you can make. It’s a story that only you can 

tell. It’s proof that only you can give. It’s a bonus that only you can offer.  

It’s anything that will grab the reader’s attention and compel them to read 
or listen to your offer. You’ll use your hook in your graphics, the headline, 
sub-headline, and opening paragraph of your sales letter. 

 It can be fueled by controversy or challenging conventional wisdom 

 It can be something new or unique 

 It can be something that’s easier to use than the alternative 

 It can be a promise of little-know information 

Here’s an easy way to find your hook: 

1. Go to ClickBank and find three to five similar products with a high 

gravity and good sales letters. 

2. Copy and paste the headlines and sub-headlines into a text file 

3. Use them to get ideas to write your own hook 

http://derrickvandyke.com/recommends/clickbank
http://master-resale-rights.com/affiliates/
https://aim.infusionsoft.com/go/affiliatedvd/vandyke/
https://www.generatorsoftware.com/pro/go.php?signup/402848
https://getyourprofits.com/


Step 4: Create Your Offer 

Even a lousy sales video can generate sales if you have a great offer. You 

want to create the highest perception of value possible so your customers 

feel like they’re getting a great deal. 

Create your product in different formats to increase the actual and 

perceived value of the offer – video, audio, and text. 

 Convert text to video: import a report into PowerPoint and use 
Camtasia to record the screen while you read the presentation. 

 Convert video to audio: export an MP3 file when you render your 
video in Camtasia. 

 Convert audio to text: get a transcript of an audio interview and 
convert it to PDF. Try www.transcribersrus.com.  

Add bonuses to make the purchase a no-brainer. Your bonuses 

should be directly related to and/or compliment the main offer. I wouldn’t 

offer a twitter guide as a bonus when my main offer is “How to Create Sales 

Videos.” 

I would offer a PowerPoint template, or the actual presentations I used to 

create my sales videos, or a check list for writing sales presentations. These 

could have been added to the main offer. But I pulled them out and used 

them as bonuses instead. 

If you really want to boost conversions, create a bonus that gets people 

excited enough to invest in your product just to get the bonus.  

For example, when I sold rights to Email Promotion Secrets, I created a 

quick case study that revealed:  

“How I Made $5,344 in 48 Hours on a Dead Duck Product that 

Everyone Other Marketer Was Selling for $7 or Less!” 

http://www.transcribersrus.com/


Does that sound like an offer that’s good enough to sell? 

You can take it one step further and add scarcity to the offer by limiting that 

special bonus to the first 100 customers. 

Three easy ways to create high-value bonuses: 

1. Condense the whole offer into one page and call it a “fast action 
guide” or “Worksheet” 

2. Create a video tutorial to show your customers how to overcome a 
technical sticking point that they may encounter  

3. Find a PLR product that you can give away as a bonus 

TIP: In some cases, you are allowed to give a product away as a bonus for a 

paid product. Read the license to find out. 

Step 6: Buy a Domain Name 

Combine your hook with power words to come up with a good domain 

name for your product. The go to NameCheap.com and find one that’s 

available.  

Here’s a hook: “Build a List of 1,000 Subscribers in 7 Days” 

Combine it with power words like easy, system, formula, blueprint, etc. and 

come up with a good domain name: 

1. EasyListBlueprint.com 

2. EasyListFormula.com 

3. 7DayListBlueprint.com 

4. 7DayListFormula.com 

5. 7DaysTo1000Subscribers.com 

http://namecheap.com/


Step 7: Order a Graphics Package 

By the time you find a good PLR package, it’s often being sold by dozens, if 

not hundreds, of marketers. So you’ll want to get new graphics to stand out 

from the crowd. 

TIP: To determine how many people are selling a product, just search 

Google for a unique phrase in the page title, headline or sub-headline. 

In step 2, you came up with a hook for your product. Now you’re going to 

use that hook in the header, footer, ecover graphics, and banners.  

The next step is to open up a text file and enter all the information that 

you’ll send to your graphics designer. 

Here’s an example: 

 Domain: 7DayListFormula.com 

 Title: 7 Day List Formula 

 Sub-title: Build a List of 1,000 Subscribers in 7 Days or Less 

 Ecover format: video with black case 

 Banners: 468x60, 250x250, 160x600 

 Colors: dark blue and gold 

 Example site: somekillersite.com 

Here’s how to get killer graphics super cheap: 

First, find a site that you really like. You can look at ClickBank products or 

check out the portfolios of the high-end graphic designers.  

Once you find a site you like, buy your graphics from one of the cheaper 

designers and show them exactly what you want.  

Using this technique, you can get a complete minisite with ecover graphics 

and affiliate banner for under $100! 



Here is a list of design services ranging in price from low to high: 

 My Minisite Graphic 

 WOW Minisites 

 Covers Corp  

 Minisite Graphics 

 Made to Convert 

I’ve given you a complete, step-by-step plan for creating your first product. 

Now go out and get it done so we can start working on your sales letter! 

Yours in success! 

 

http://myminisitegraphic.com/
http://wowminisites.com/
http://coverscorp.com/
http://minisitegraphics.com/
http://www.madetoconvert.com/

